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To paOnua avtamokpiveTal OTLG CUVEXWE AUEAVOLEVEG QUTTALTHOELG ETILXELPOEWV
KOl OPYOVIOHWYV yla €EELOIKEVMEVA KOL LKOVA OTEAEXN TIOU VO KOTOWOOUV TOV
oUYXPOVO  ETUXELPNMOTIKO KOOMO, va Slaxelpilovtal kot va ouvtovilouv
QTMOTEAECHOTIKA KOpLa 0TPATNYLIKA BEUaTO TTOU AmaoX0AOUV TOUG OPYOVLIOHOUG.
KaBwg ol etatpeieg aAdlouv , aAAALeL KAl N OpyAVWON TOUG OTO UAPKETIVYK. To
HAPKETLVYK 6ev elval MAEOV €val TUAMA TNG ETALPELOG UE TIEPLOPLOUEVO apLlOUO
KaBnkovtwv — eival umtdéBeon oAokANpNG tng etatpeiag. H AleuBuvon PLAPKETLVYK
odnyel to 6papa, TNV AmooToAn Kal Tov oXeSLoUO TNG emxeipnong. AcxoAeital
HE amodAOELG, OTIWG TIOLOUG N eTALPELO OEAEL yLa TIEAATEG TNG, TIOLEG AVAYKEG TOUG
TIPETIEL VA LKAVOTIOLEL, TIOLOL TTPOTOVTA KAl UTINPEGCLEG VO TIPOODEPEL, TIOLEG TLUEG VAL
opilel, mola pnvupoTa va OTEAVEL KOl va SEXeTAL, Tola KavAAla Slavoung va
XPNOLLOTIOLEL KL TIOLEG OUVEPYOOIEG Vo ETILOLWKEL M val QVTLLETWTILOOUV TLG
oAAayeg kat e€eAielg Tou Sduvauikol mebdlou TOU MAPKETIVYK, OL CUYXPOVOL
marketers edappolouv To OALOTIKO UAPKETIVYK, EVW N olyxpovn Sloiknon tou
HOPKETIVYK TIEPAQBAVEL a. AVATTTUEN OTPATNYLIKWVY KoL OXESIWV HAPKETLVYK, B.
Avantuén SlopaTIKOTNTAG OTO MAPKETLVYK, Y. 2ZXEOELC HE TOUC TeAATeC, 6.
Anploupyla WOXUPNC Hapkag, €. Anuloupyia afiag, ot. MNapoxn afiag,
'vwotomnoinon aiag kat n. YmeuBuvo HAPKETLVYK yla yvwaotomnoinon agiac.

Mabnolaka
anoteAéopata

Me TNV 0AOKANPWGN Tou HaBnuatog ot GpoltnNTEC/PoLTATPLEG TIPEMEL VAL ElvalL OF
Bcon:

(a) va katavoouv tn dtadikacia oxeSlaopol VoG TAAVOU UAPKETLVYK,

(B) va epapudlouv MPOKTLKA TN yVWon HECW TN SnULloupylag MAGVOU yLa pLo
gtalpeia,

(y) va opyavwvouv TV avaAuon t¢ ULOTAREVNG KOTAOTAONG HLOG ETILXEIPNONG
KOl VOL T(POTEIVOUV AVAAOYEG OTPATNYLKEG LAPKETLVYK,

(86) va avayvwpilouv Toug apdayovieg ou eMNPEAIOUV TOUG TTEAATEG 0TV
QYOpaOTIKA Toug anoddaon,

(€) va emxelpnatoAoyolv wg POogG TN XPrON CUYKEKPLUEVWY OTPOUTNYLKWY HE
Bdaon ta Sedopéva pag emxeipnong, Ko
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(oT) va a€loAoyouv TNV mopeia pLOG ETILXEIPNONG KOL TNV QTTOTEAECUATIKOTNTA
TOU HAPKETLVYK TNG.

Npoanattovpeva

Aev uTtapxoULV Zuvanattovpeva | Asv Yiapyouv

NepLexopevo
paOnpotog

= To MApPKETLVYK KAl OL VEEG TACELS (TT.X. 0 POAOG TWV YNPLOKWY LECWV, OL VEEG
6€€LOTNTEC MOV amaLToUVTAL) TOU OTO ONUEPLVO HETABAANOUEVO
ETUXELPNHUATIKO TtEPLBAAOV

= QepeAwdelg ApxEg ZTpatnykng MAPKETIVYK, ZXESLAOUOU Kol AVTOyWVLOUOU
= Baolkég Apxeg Epguvag MApKeTIvyK

= AvdAuon KatavoAwTtikwyv Ayopwv

= AvdAuon Emyelpnuatikwy Ayopwv

= Avayvwplon kat Aloxeiplon Twv Tunuatwy Ayopdg Kal ZToXwV
= Jtpatnykn Mpoiovtog kat Avamrtuén Néou Mpoiodvtog

= Anutoupyia loxupnc Mapkog

= Alaxeiplon Itpatnywkwyv TipoAdynong

= Awaxeipion KavaAiwv MApKeTLVyK

= Baolkeg ApxEG Emikowvwviag -Néa Méoa Kal TAoELG

= OAokANpwuEVo Emikowvwviakd Mapketivyk kat o PoOAog tou Content
Marketing

= Texvnt Nonuoouvn (Artificial Intelligence) kot Mapketivyk
= Awadnuion, Mpowdnon NwARcewv, AnUOGCLEG IXETELG
= [lpoowrikr NwAnon, Aueco MApKETIVYK

= Kputpla ESG kot YrieBuvo MAPKETLVYK
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Tehwn E€€taon: 60%

A§loAdynon Epyaoieg / Mehéteg: 30% (25% yLa to ypamtod LEPOG Kal 5% yla tnv mapouacioon)
Mapouaia kot ZuppeToxn: 10%
NMwooa EAANVLIKA
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